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On January 30' 1 995 > Laby 1* BaY Stoneworks, with assistance from the 
Northern Ontario Heritage Fund Corporation, contracted FraserAdvertising Design to 
conduct a market study concerning the possible uses and markets for the soapstone located 
at their quarry on Eagle Lake in Northwestern Ontario.

As described in the agreement between Labyrinth Bay Stoneworks and the Northern 
Ontario Heritage Fund Corporation, FraserAdvertising Design was to investigate market 
opportunities for the soapstone, its by-products or value added products. This study was to 
include physical and chemical tests on the stone as well as a site evaluation of the quarry by 
a qualified expert.

Specifically, the report was to cover potential products and uses for the stone, the market 
potential of these products, the standards and specifications required for the markets, 
current and projected demands, current and projected values, a list of potential buyers with 
indications of volumes, the cost of transport as well as proposed market strategies for the 
products that were deemed feasible.

Soapstone, sometimes referred to as steatite, is by definition a metamorphic rock made up 
largely or wholly of talc that does not have a preferred orientation. Soapstone deposits 
contain talc to a large degree but are impure and therefore not considered talc. Sometimes 
the stone is mistakenly called serpentine but while serpentine may resemble soapstone in 
that it is waxy to the feel, serpentine is most often green and is harder than real soapstone. 
Color of true soapstone can vary from black to grey green or brown, with variations and 
combinations being found in the same deposits. It will feel greasy or waxy and is soft, with 
a hardness of 1 to 2 1/2 or being softer than a fingernail.

Soapstone has a long history of use around the world. From decorative objects carved from 
talc in early Egypt and Assyria, to cathedrals in Norway, to cooking utensils used by the 
Inuit, soapstone has shown its versatility as a natural product for thousands of years. In 
modern memory it has been used in industrial sites because it can stand up to harsh chemi 
cals and in furnaces and stoves because of its ability to absorb and radiate heat at constant 
levels with little or no deterioration.

The site of the quarry has a long but erratic history of use. The quarry first opened in 1924 
and was in operation until 1927. It was not until 1965 that Mr Frank Thorgrimson, the 
father of Phil Thorgrimson, acquired control of the site. A more extensive history can be 
found in the Site Evaluation but the recent use has been as a source of carving stone for 
both Frank and Phil Thorgrimson. There is a considerable amount of stone available in the 
form of a tailings deposit existing from the earlier part of the century The use of this stone 
is limited as the quality is inconsistent in lage volumes. Sizes range from a few inches to 
several hundred pounds.

Several potential products and uses were investigated . This study includes all of the 
evaluated uses which include: tiles, counters, furniture, household/kitchen products, wood 
stoves, gas stoves, masonery heaters, monuments, architectural stone, landscaping stone, 
crushed stone, stone powdei; sauna stone, Bar B Q stone, ornamental fireplace stone, 
carving kits, print making stone, trophy plaques, and carving stone.

While this initial list was extensive the information gathered in the course of this study 
presented a finished list of potential uses much more limited in scope. As we progressed 
several factors became evident in the majority of the products. Given the economy of the 
past several years and changes in buying habits some of the items have sufered in potential 
sales. There is also the problem of inexpensive offshore soapstone and soapstone products 
that would compete with many of the items that might be manufactured. There is also the 
fact that modern replacements have taken over in some areas and in others there are homo 
geneous products in the same market that would compete with the buyefs dollar.
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Information concerning soapstone usage in Canada and the U.S. 
is limited because of the overall low consumption of the product 
when compared to other stones and similar products. In Canada total 

import and export figures cover soapstone, talc and steatite. In the U.S. the figures cover 
only talc. Figures 1, 2, and 3 give a general overview of the soapstone and talc market for 
Canada and the U. S. Direct comparisons should not be made between the Canadian and U. 
S. charts as they are a measure of slightly different products.

As seen in figure 1 Canada's imports of soapstone has been dropping fairly steadily over the 
past five years and the export market has been erratic with a substantial downturn expected 
in 1995. By comparison, figure 3 demonstrates that the U.S. has raised its consumption of 
talc over the last 15 years and that foreign suppliers have eroded Canadian sales from their 
high point in 1989. Foreign suppliers such as Brazil and China are able to supply the stone 
at lesser cost when compared to their Canadian counterparts.

Fig. 1
Amount of Canadian Imports and Exports of Soapstone
Includes soapstone, steatite and talc not crushed or powder 
HS Code 252610
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Courtesy of: Statistics Canada

Fig. 2
Value of Canadian Imports and Exports of Soapstone
Includes soapstone, steatite and talc not crushed or powder 
HS Code 252610
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While the stone industry has an 
optimistic view of world markets in 
general as reported in "StoneWbrld" 
magazine's May, 1995 issue, Cana 
da's role as it relates to our largest 
market in the U.S. would seem to be 
erratic. Based on statistics from the 
U.S. Department of Commerce our 
role in supplying a variety of differ 
ent stones has been changing over 
the last three years.

Bearing in mind that statistics for 
1995 cover only one half of the year 
Canada has both risen and fallen as a 
supplier in several categories from 
1993 to 1995. Canada has risen from 
4th to 2nd in the supplying of 
sandstone and 9th to 7th in slate. 
There is a lack of statistics for the 
areas of quartzite, dolomite and 
travertine but indications are that 
Canada has significant strength in 
these areas. Canada has fallen from 
3rd to 4th in supplying granite, 15th 
to 31st in marble, and 3rd to 8th in 
the general category of "Other" 
stones. It is in the area of "Other" 
that soapstone can be found.

Exports to Canada in all of the above 
areas have been fairly steady for the 
same time period with few laige 
gains or losses.

It should be noted by the reader that 
these figures refer to talc in most 
instances and that the actual use of 
soapstone is somewhat limited in 
today's markets. Since the stone at

Courtesy of: Statistics Canada
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1995 Annual Trends Survey
Greatest Activity

Residential 
Wall 14%

Courtesy of: The Ceramic Tile Distributors Association
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As explained in the preceding pages there are several uses both past and present that apply 
to soapstone. Certain areas were found to be significant in terms of present day markets 
while others were deemed more limited or unfeasible due to the requirements of the market 
or significant obstacles in supply.

The first area to be considered for use of the stone was tiling. We can include floor tiles, 
wall tiles and specialty tiles such as counter tops in this category

As a starting point several floor tiles manufacturers and distributors in the Winnipeg area 
were contacted for their thoughts concerning the prospects of soapstone as a tile. These 
contacts included Kerry LeBlanc of Ames Bros. Distributors Ltd., Curtis Makar ofWestern 
Marble & Tile Ltd., Pardel Marble & Granite Works Ltd., and Carrara Tile & Marble Ltd. 
The over whelming consensus was that at a local as well as national level there would be 
little interest in our product. This would be due to the small market and competition from 
other products such as marble, granite and ceramic tiles. It was suggested that further 
inquiries be made to several international tile companies in the U. S. who have lager 
markets and an interest in specialty tiles.

Contacts were then established with three U.S. based companies that 
specialize in floor and specialty tiles. Mi Doug Carlson of Country 
Floors, Bill Brown of Walker & Zanger and Peter Maskell of 
Westchester Marble expressed interest in the stone only as a floor tile. 
They also expressed concern over the fact that soapstone as a soft 
product would not be feasible for such a use.

Tests would be needed to establish a possible tile use for the stone but 
the prospects were that it would be feasible only for low traffic areas 
such as residential use.

The cycles involved in the tile industry are loosely tied and are similar 
to the fashion industry. Styles and popularity of certain stones and 
tiles can change from year to year which can put pressure on compa 
nies that have only one type of product to offer. One point of interest 
is that at this time natural or rustic stones such as slate are popular in 
the residential area of tile use. Since stone floors have, for the most 
part, a protective covering added to them at installation this may 
alleviate some of the concerns surrounding the stones strength.

Commercial 
Floor 21%

Fig. 5
1995 Annual Trends Survey
Expenditures for Residential Repairs & Improvements
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Courtesy of: The Ceramic Tile Distributors Association
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In general tiles would need to be 
supplied in 12 x 12 inch, 16 x 16 
inch and 18 x 18 inch dimensions. 
Tiles would need to be 3/8 inch 
thick and slabs for counters would 
need to be approximately 1 inch 
thick. Most if not all companies are 
interested in floor rather than wall 
tiles since they command 85% of 
the tile market with domestic floor 
tiles dominating 64% of the total.

It was noted that presently there are 
several different kinds and sizes of 
tiles available for all uses in the 
industry. Other tile products 
include granite, marble, slate, 
ceramic, mosaic and porcelain. It is
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Fig. 7
Furniture & Fixtures Industries, 1993 for Canada
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The furniture industry has applications that are viable for the use of soapstone. According 
to Statistics Canada the current annual expenditure on household furnishings is $700 and 
that 80% of all households spend on furnishings in a given year

There is some interest in the stone for use as accents in furniture. Preliminary discussions 
were held with Desin Inc. and Classic Stone Design International ofWinnipeg.

Desin Inc. produces limited specialty furniture with a creative flair Mr. Bruno Wojnicz saw 
some limited virtueswith the stone for application to certain pieces such as lamp stands and 
end tables. He was concerned with the fact that the stone is available in one color and 
stated that as far as home decoration applications were concerned, other designers and 
decorators would also be put off by the limited range of colon At the present time he sees 
no direct need or use for the stone in his line of products.

Mr. Matthew Baeig of Classic Stone Design thought that the stone had greater possibilities 
in the area of accents but on a laiger, commercial scale.

His company imports furniture and burial containers from the Far East. His furniture sells 
with the larger retail companies in Canada and he is seeking local or national suppliers to 
add to his company's line. His interest was in using the stone as center pieces and framing 
for a variety of tables and accent pieces.

The stone used could be finished or unfinished and might also have illustrations or images 
engraved into it. It would be best suited for the wooden and other household furniture 
markets which consist of approximately 28% of the total market as seen in figure 7. Pre 
liminary discussions with ML Baerg involved quantity, size and type of artwork required. 
Given his requirements it was not feasible for the company to supply him with product at 
this time. While the company had stone, there were no facilities for storage and finishing

and no machinery 
present to cut and 
shape the finished 
products. The unit 
cost requested by 
Mr. Baerg also 

23.9%
Wooden household 
furniture industry

Therefore, due to 
the large size of 
the retail market, 
the competitive 
ness, the cost of 
extracting the

required items to 
be mass produced.

stone and the cost
of manufacturing 

Upholstered household the individua]
12.2%

furniture industry

3.8%
Other household
furniture industries

12.6%
Metal office
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items, it was 
uneconomical to 
proceed with the 
venture. The 
relatively inexpen 
sive cost of Mr, 
Baerg's Asian 
supplies and the 
fact that the 
competing manu-

11
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Much like the tile and furniture industries, the kitchen and housewares market is very 
competitive with manufacturers and distributors guarding market shares with aggressive 
ness and zeal. There is also the possibility of inexpensive knock offs taking place should 
natural soapstone items become popular Tableware, dishware and cookware can be sold on 
value, quality and design but several of the items included in the list of feasible items are 
trendy and will sell based on looks and price points. This indicates that while soapstone has 
certain attributes, if they are not directly needed in the item being produced (ie, heat 
radiation properties) then the ceramic or moulded products will have an unfair advantage.

Any line of products created must also be unique and diverse with an ever changing line in 
order to stay competitive. This would require constant and ongoing market evaluations as 
well as product changes, deletions and additions. If the company was to distribute its own 
products it would require Labyrinth Bay Stoneworks to attend a variety of trade shows in 
North America at considerable cost in order to promote its line.

Thought would also be needed towards safety should the company create items that would 
be in contact with food. Extensive testing would be required in order to evaluate the stones 
reaction in this area as well as to how to prevent any problems from occurring.

In order to produce these items investment would be required in the form of machinery for 
cutting, shaping and finishing the stone. The building or leasing of a suitable site would 
also be required.

With the problems that currently exist in the area of removing dimensional stone from the 
quarry, the high cost of tooling in order to manufacture the products, the competitiveness of 
the market, and the limitations of the stone itself in not being adaptable to changing mar 
kets, it is advised that this area of production is not an option at this time.

STOUES The use of soapstone for heating purposes has been well known for centuries. From small 
cook stoves to masonry heaters, to furnace walls soapstone has long been used because of 
its heat retention and radiation abilities.

MflSONRV 
STOUES

The stone would be appropriate for wood cook stoves, masonry heaters, wood furnaces, 
fireplaces, pellet stoves, rustic gas furnaces or rustic combination furnaces. Depending on 
which type it is being applied to the stone can be used as walls or facing. Statistics Cana 
da's report for the 3rd quarter of 1995 illustrates that over 29,000 solid fuel units were 
manufactured in Canada. This was a slight downturn from the same quarter of 1994. 
Masonry heaters have a long tradition of using soapstone. These large and permanent 
furnaces have been used in Europe for centuries and are a recent addition to the North 
American landscape.

As members of the Masonry Stove Builders Association, Mr. Norbert Senf and Mr. Albert 
Barden were helpful in supplying information on this unique form of furnace. With only 85 
to 90 members in the U.S. and Canada, the NorthAmerican market is relatively small and 
localized in the upper west and upper east of the U.S. These heaters have historically made 
heavy use of soapstone but builders here have used substitutes due to the cost of soapstone 
supplies. This is also done in order to bring down the costs of this very expensive heater

European companies such as Finland's TuliKivi are well known for their masonry heating 
systems and wood stoves that use soapstone. TuliKivi has even attempted to invest in the 
North American market by purchasing the New Alberene Stone Co. in the U.S. Miscalcula 
tions were made in our market and the company has virtually shut down the quarry and is 
shipping its product from Europe. Stone is currently being sourced from major suppliers 
such as Brazil and some NorthAmerican companies. These suppliers control much of the 
market leaving a very small share for other suppliers.

13
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This area was considered when the company answered a request for information from a 
German company seeking soapstone supplies.

LifeStone of Waldstetten, Germany contacted Labyrinth inAugust of 1995 inquiring about 
possible soapstone supplies. They faxed a list of their needs which was quite extensive. 
They required 10,000 metric tons of stone annually and it was needed in a variety of sizes 
and shapes. Labyrinth would need to not only cut the stone dimensionally from the quarry 
but they would also need to shape the stone to the configurations required.

A preliminary shipping price was obtained from Danzas (Canada) Limited. The stone 
would be shipped via a 40 ft. container with a maximum weight of 21 metric tons to 
Hamburg terminal at a cost of just over $4,000.00. Insurance and overseas terminal chages 
would add to this cost.

Consideration was also given to domestic markets but competition from other domestic and 
foreign stone costing much less and readily available makes this market unrealistic. Added 
to the hurdles of this market are the lack of reserves, transportation problems and the cost of 
extracting and shaping the stone. These obstacles render this market unfeasible.

In the past there has been a limited amount of the stone given to friends of the owners to use 
as briquets in bar-b-qs. Feedback on the stone for this purpose was mixed but inquiries 
were made "to ascertain the potential of this market.

According to a local (Winnipeg) retailer of briquet replacement materials the market 
contains several aspects that would be barriers to the use of soapstone. The largest barrier is 
the cost of extremely inexpensive items already existing. Lava briquets, lava rock and 
porcelain rock all currently compete in the market. They range in size from small chips to 
normal bricks to shaped bricks. There are now products being introduced into the market 
that make no use of briquets but instead have metal plates that distribute the flame and heat

Health concerns are a laige issue and extensive testing would be needed in order to meet 
any CSA standards that are currently in place. Further testing might then be required to 
evaluate the stones performance for cooking as it relates to heat distribution and flare-ups.

Prices range from $3.00 for bags of the chip items to $20.00 for special shaped stones. 
Several of these items arrive as imports from Mexico and SouthAmerica.

The competitiveness of this market, the high shipping costs because of the stones weight, 
the extensive testing needed and the high cost of stone removal and refining render this 
market unviable.

Talc, which is a component of soapstone is used in a variety of products. The stone found at 
the Eagle Lake site has a talc content of only 50%, too low for a viable operation to refine 
it. Large amounts of the stone would be required and the lack of reserves at this sight have 
already been discussed.

There are talc producers in Quebec that have the reserves needed and are supplying the 
markets needs. These aspects render this market unviable for the company

Consideration has also been given for the stone fc use in saunas. While the stone has certain 
heat retention and radiation characteristics, questions arise as to health standards. It would 
be prudent to extensively test the stone for its reaction to these conditions so as to eliminate 
any concerns about emissions or other possible health consequences. These tests would 
also establish what benefits the stone may have relating to the actual operation of a sauna 
and the heat aspect related to it.

15



FOR LABYRINTH BAY STONEWORKS

making the image drawn unviewable. There were also serious problems encountered with 
the chemicals used.

Both the intaglio and relief methods are not used to any great degree, except by Canada* 
northern artists. This aspect of use is further discussed in the upcoming section, "NICHE 
MARKETS".

17



Photo 3
Soapstone Used for Native Carving
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The direction was then changed again to focus on Inuit and aboriginal artists who cur 
rently use soapstone for artistic purposes.

Mr. Phil Thorgrimson has spent over 20 years of his life living and working in theArctic 
and because of his own personal association with carving has expressed several 
observations about possible northern markets. In addition to possible shortages in

STONE 
SHORTflGES

some areas of the Arctic the 
stone that the company is able 
to supply is similar in appear 
ance to stone that has been 
used in the past.

With this in mind Eraser 
Advertising Design assisted 
the company in marketing the 
stone to those companies and 
communities that expressed a 
desire for carving stone. This 
process was started in Octo 
ber of 1993 and has met with 
some success. Labyrinth Bay 
Stoneworks has made sales to 
a company in Winnipeg that 
deals in Inuit art and to three 
communities in the North.

The market for this specific 
type of art is buyer and dealer 
driven. What makes the art 
unique is that communities all 

across theArctic have developed their own style, a style which includes the use of local 
stone. These are two of the most important aspects concerning the art and if artists use 
non-local stone the opportunities to sell their work is decreased.

The use of stone and the carving that is done also has historical meaning to the people of the 
North. It is a part of their heritage and can be greatly influenced by the older artists and 
elders of a community. Many communities will forage for stone at the nearest available site 
(possibly over 100 km away) during the warmer summer months and then return in winter 
with snow machines to transport it back over the ice. Often the work is slow and back 
breaking, with little to show for days of work. Despite this fact people should realize that 
this is a part of their way of life and these trips are often associated with other activities 
such as hunting. It has also been indicated that Inuit carvers find it rather odd that they 
should pay for stone when they can obtain their own (no matter the efort required).

Samples of the stone have been sent to the Baffin region but since that area of theArctic has 
accessible stone, stone which is very different from the Eagle Lake stone, the market in that 
area is closed.

In some areas of the North, most noticeably the westernArctic, there are shortages of stone. 
In these areas the government has attempted to assist the artists by purchasing lage quanti 
ties of stone from the U.S. The quality of the stone was extremely bad and lage portions of 
it were unusable. Because of these past mistakes the government is not likely to be in 
volved in this process again.

Though limited in scope the company may find some success in the further marketing of 
their stone in these regions where there are currently shortages. At this point in the compa-
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Wood Plaques With Engraved Images
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outlet specializing in this area confirmed the number of 
choices available. A list of items included: metal 
trophies, acrylic and glass trophies, wooden plaques, 
sports sculptures, desk items, pen sets, medals, key 
holders, pins, and a variety of desk clocks, mugs and 
bowls.

To create freestanding trophies or small sculptures 
from the stone would be too labour intensive and while 
most plaques were made of wood there were some that 
had simulated stone veneers. It may be possible to 
sandblast or etch the stone for use as plaques with 
images. There were such plaques present made of 
wood but no items were done in this manner using 
stone.

The most appropriate type of images to use would need to be established as well as the 
method for creating them. With the existing problems concerning the etching of this stone 
the feasibility for this use would need to be established before any further study would be 
carried out.

While the use of the stone for mass produced furniture holds very limited potential there 
may be applications in the area of custom built furniture. There are artisans and craftsmen 
that create furniture on a specialty or custom order basis and there may be possibilities in 
adding to or creating a line of furniture that is custom made and uses both the Eagle Lake 
stone and the sculpture skills of Mi Thorgrimson.

Little information for this area was available at the time of the completion of this report but 
further information will be acquired in order to establish the potential of this market.

History shows that warming stones have been used by man for centuries and that soapstone 
specifically has been a popular substance for this purpose. There is even literature available 
from the Woodstock Soapstone Company in the U.S. that indicates this use was still market 
able in 1987.

The Woodstock company offered a variety of warmers for hands, boots, beds and bread 
baskets. In 1987 the prices ranged from $24 U.S. for the bed warmers to $6 for the small 
hand warmers. Most of the stones were wrapped in a cloth material to prevent burns and 
the bed warmer came with a metal handle in order to slip it into its cover

A sample bed warmer was supplied to me by Mr Kevin Fraser. Though lacking a handle it 
was wrapped in a fire retardant material which was then covered by a thicker cloth material 
to help distribute the heat. To heat the stone it was placed on a stove element that had been 
set to a very low temperature. After only 5 to 10 minutes it was removed using oven mitts 
and placed in its holder. It was then placed in the bed under the covers and radiated signifi 
cant heat for well over an hour

There were problems in heating the stone too much and thus burning the bedding. It was 
very surprising how little it took to have the stone hot enough to heat the bed. If marketed it 
would require further testing on the actual cloth containers as well as instructions and 
warnings concerning its proper use.

This type of product may have potential towards certain types of taget markets. It may be 
best for camping enthusiasts and cottage owners as well as those concerned with the 
environment and nature. The stone is reusable and therefore has a certain "Green" quality 
to it as opposed to chemical packages that are on the market. It is a natural substance that is

21
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CONCLUSIONS II is aPParent fr m tne information gathered for this report that the company is limited in its
potential. In this case limited does not preclude success.

Based on the Quarry Report supplied by Granitic Contacts Ltd. it is not feasible for Laby 
rinth Bay Stoneworks to be involved in any operation that requires anysignificant supply of 
stone that is a consistent quality and dimensionally cut Because of the lack of reserves 
indicated the majority of uses excluding the niche market are not feasible. It is also appar 
ent that there is considerable competition for the majority of products found, competition 
from other materials that are man made, readily available, and less costly

TflflNSPORTRTION 
OBSTRCLES

Photo 6
Company Barge on Eagle Lake
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In addition to a lack of reserves, water access creates extra costs in transportation. The 
company's current barge would be unable to ferry laige blocks or large amounts of stone as 
required for the operation to be competitive. This problem can only be overcome with two 
expensive options; the purchase of a laiger barge capable of transporting the amount of 
stone needed or the construction of a road system to the quarry site. A larger barge would 
also require the company to have crane capabilities at the quarry site, landing site, and 
storage site. The road system alternative is costly in that the nearest present road is several 

kilometres away. The cost of constructing this road system would be 
extremely expensive and the issue is further complicated with the subject of 
land ownership over the route.

Added to the above are the considerable problems of quarrying the stone 
dimensionally and then cutting shaping and finishing the stone to each 
market's requirements. Either leased or purchased machinery would be 
required to remove the stone from the quarry. It may also require the 
additional hiring of experienced personnel to run the machinery For 
several of the products such as the tiles, furniture, housewares and stove 
veneers a manufacturing plant would be needed to shape, cut and finish the 
Gnal products. Though the niche products (excluding carving stone) all 

require dimensionally cut stone, the requirements for the company will be reduced when 
compared to such other products as tiles, architectural stone, and monumental stone.

Given the small reserves of stone present and the expenses and obstacles that would be 
incurred in supplying finished products, Labyrinth Bay Stoneworks must look to the smaller 
niche markets to succeed. The company has all rights to the quarry and surrounding area, has 
a barge large enough to accomplish the transportation of stone on a reduced scale, has a 
landing with road access, and a dock and boat launching pad. The company also has storage 
space and a small manufacturing site that may be available on Mr. Thorgrimson's property. If 
the company can develop niche markets it then has the option to develop further manufactur 
ing space at the same site.

Labyrinth Bay Stoneworks must develop its market for carving stone. The stone is most 
suitable for Inuit and other native artists in Canada with minor sales possible in the larger 
"White" markets of the south. With the development of this market the company will be able 
to create cash flow with little overhead. For the next year the company may operate on a part 
time basis with the principals contributing time as needed to fill orders and to explore and 
develop the site further. By 1997 one to two full time personnel will be needed with up to 
two other casual employees needed to assist in filling orders and developing the site. Further 
details on man hours needed will be dealt with later in this report. This period will also give 
the company the time needed to further investigate the remaining niche possibilities outlined 
in this report. It is suggested that the company give first consideration to both the stone 
warmers and specialty tile fireplaces.

Let it be known that while this site lacks the ability to sustain any type of large operation it 
can be successful and sustainable as a small business developing its own markets for niche 
products.
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In the past the Arctic Trading Co. in Churchill has only placed small orders of approxi 
mately 200 Ibs. nfrequently and Sachs Harbour has made one order for teaching purposes 
but hopes to make another purchase in the summer of 96.Their previous order was for 3000 
Ibs. The artists of Arctic Co-operatives in Winnipeg enjoy the use of the Eagle Lake stone 
and the company purchases approximately 4000 to 6000 Ibs. annually Arviat has promised 
an order early in 96 for 7000 to 8000 Ibs. and there is a possibility of another sale inArviat 
for a government project that may need 4000 Ibs. in early 96. GraphicVisions near Winni 
peg prefers the darkness of the stone and even though there are problems in its use for 
etching, may order 1000 to 2000 Ibs. early in 96. Rankin Inlet has also had an order for 
several thousand pounds but no further interest was shown in 1995. Communications with 
the community are still open and there are hopes that another order will take place in 96.

There is also interest in the communities of Cambridge Bay Inuvik, Tuktoyaktuk and 
Paulatuk. Interest in these markets is preliminary at this point and patience is required.

In past years the company has valued the stone at $1.00/lb. and with increased sales in each 
of the last three years had sales in excess of $20,000 in 1995. Some changes in the price 
structure will be discussed later in this section but projected demand for 1996 should be in 
the area of $21,000. With an intensive marketing and advertising campaign and possible 
sales in new communities this figure may rise to $30,000. The fact that the shipping season 
is restrictive in some communities and that the company is a relatively new supplier in this 
area will hamper progress in 1996. With added contacts, marketing and advertising this 
figure should rise in excess of $45,000 in 1997. As previously mentioned these figures 
require the owners to work only part time so that no financial strain is placed on the indi 
viduals involved or the company. With further marketing, annual sales should reach 
$60,000 in 1998. The reader should keep in mind that in addition to the company operating 
part time these sales require very little overhead and will allow the company the time to 
develop further products and markets.

Current and past customers include Arctic Co-operatives, The Arctic Trading Co., Rankin 
Inlet, Sachs Harbour and Arviat. Additional interest has been shown by Northern Art 
Impressions, Cambridge Bay, Inuvik, Tuk., H. A. Ness Co. and Paulatuk. As part of the 
marketing plan inquiries will also be made to Whale Cove, Chesterfield Inlet, Coral Har 
bour, Gjoe Haven, Spence Bay, Bay Chimo, Bathurst Inlet, Coppermine, Holman, Jesse 
Bay, Johnson Point, De Sails Bay, Atkinson Point, Repulse Bay, Igloolik, Hall Beach and 
Pelly Bay.

Once these or any other additional markets in the North have been contacted then further 
searches will be made with aboriginal groups across the country but starting with those in 
the western regions. If other non-aboriginal markets become apparent then these will also 
be established at that time (information to this point ofers little in this area).

Currently the company is using material supplied by their shipper in Kenora. Gardewine 
North has a surplus of pallets on hand and allows the companyto use of them free of chage. 
Labyrinth Bay Stoneworks has been using Gardewine North for more than two years and 
has built a good relationship with the company and received excellent service in return. The 
location of Gardewine North is on#l Highway West and within easy distance of the storage 
site on Mr. Thorgrimson's property. The only other substance required to properly ship the 
stone is chicken wire which is used to contain the stone on the pallets.

They have received no complaints to this point with this form of shipping and with the 
economic aspects see no reason to change to another system at this point in time.

The company currently has little cost in this regard. Transportation from the quarry to the landing 
is by barge and costs only in fuel. Since the barge is owned by Mr. Thorgrimson there will be a 
leasing structure adopted in order that he may recoup some of the costs concerning its purchase.
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Stoneworks. There is also the fact that the northern markets may be deemed too small and 
isolated for larger companies to feel it warrants any significant effort. It is prudent however 
to know the market and the current prices for similar stone. This information will be used 
in pricing the Eagle Lake stone in the North as well as sales to any individuals or groups 
seeking the stone in the southern markets.

Information gathered to this point indicates that the companys pricing policy is on track 
when compared to similar stone. The following is a breakdown of all known suppliers that 
might deal with Canada and the specifics of their stone. It is noted that similar to Labyrinth 
Bay Stoneworks all companies have the customer pay for shipping. Since all of these 
companies are further away from the northern market than Labyrinth Bay Stoneworks the 
cost of their stone would increase more than the Eagle Lake stone.

- Luzenac of Ontario offers the soapstone at $1.16/lb. but has a max. size of 60 Ibs.
- Luzenac of Quebec has stone in sizes ranging from 1 Ib. to lager than 15 Ibs. and 

the price starts at $1.16/lb. for the small pieces to $.92/lb. for the lager pieces, 
they have stone that ranges in color from black, to dark green, to light green and 
the stone is softer because of a higher talc content, they also have a minimum 
order of $200

- Baker Talc of Quebec no longer offers soapstone
- Import Link of London Ontario offers stone at $1.00/lb., it is Brazilian stone and is 
green and brown

- Canada Talc in Madoc, Ontario has stone that is a mixture of light grey to white 
and only has the stone in 25 Ib. pieces or less with 10 to 15 Ibs. being the average, 
the cost of the stone ranges from $1.00/lb. to $.45/lb.

- Steatite of Southern Oregon has several types of stone available, the color ranges 
from greens to white, black, and mixed stone having blues, greys, yellows, greens, 
pinks, reds and marbled combinations of white and black, they ofer cutting of 
stone but this is not needed for the northern market, some types are limited in 
size while others are available up to 75 Ibs., prices range from $.75/lb. to $4.00/lb. 
with these prices being in U.S. currency, they also have handling chaiges

- Bema Gold in B.C. is selling soapstone from Oregon and California (DeathValley) 
that is grey, white, and brown among other colors with blocks being 20 to 100 Ibs. 
and costing $3.00/lb.

The pricing of any local stone quarried in the North is unavailable because of the scattered 
nature of this type of operation. The company will need to make adjustments if this prob 
lem becomes significant.

The company must work on a personal level in order to market this stone in the North.This 
is not a situation where trade shows, conferences, aggressive sales techniques, expensive 

H D U E HT ISINu PLHN presentations or large ad campaigns will be successful.

The market is small, isolated, foreign, closed and unknown to a certain degree. Mr 
Thorgrimson's experience will be greatly needed.

As a starting point the two problems associated with the quality of the stone should be 
addressed by the company. The carbonate deposits found in a laige portion of the stone 
should be alleviated as much as possible. This may require the company to remove these 
areas from the stone, which would be labour intensive or the company can attempt to have 
on hand such a large supply that it can be picked over for selected pieces with less of the 
impurity. The company may also give discounts for stone with lage amounts of the 
carbonate and this will be discussed later

The second problem is the amount of cut sides on each piece of stone. This causes prob 
lems for Inuit carvers who require rough stone. This has been discussed with the company

THE MHRKETING
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contacted for rates and reader information. It would not be cost efective to advertise on a 
community basis since not all have regularly published materials and these same communi 
ties will be contacted on an individual basis.

Some basic informational materials should be developed in order to explain the company $ 
product, the pricing structure and any other required information. It should also include the 
chemical analysis of the stone. With health issues being important, the report by Granitic 
Contacts states that our stone appears to have no asbestos type deposits. This should be 
explained in all of the informational materials. It would also be wise to supply these 
materials in the Inuit's native language as well as English. This information need only be 
photocopied material with the company logo etc. There is no requirement at this point for 
elaborate printed literature. Representative samples should be put together with this 
supporting information. Every potential customer may have several artists that will wish to 
see and test the stone.

A list of potential communities will be created with those on the west coast of Hudsons 
Bay having priority. Those in the north central and northwest should be next with the 
interior, the far north and those communities in the northeast being last. The list should 
read as such with possible changes as information becomes available.

West coast of Bay:
- Arviat
- Rankin Inlet
- Whale Cove
- Baker Lake
- Chesterfield Inlet
- Coral Harbour

Far North:
- Mould Bay
- Resolute Bay
- Little Cornwall is Is.

North Coast:
- Taloyoak
- Gjoe Haven
- Cambridge Bay
- Umingmaktok
- Bathurst Inlet
- Coppermine
- Holeman
- Jesse Bay
- Johnson Point
- De Sal is Bay
- Sachs Harbour
- Paulatuk

North West:
- Tuktoyaktuk
- Aklavik
- Inuvik
- Atkinson Point
- Fort McPherson
- Tsligehtchic

North East Area:
- Repulse Bay
- Pelly Bay
- Hall Beach
- Igloolik

Central:
- Fort Good Hope
- Norman Wells
- Fort Norman
- Deline
- Fort Simpson
- Wrigley
- Fort Liard
- Fort Providence
- Jean Marie River
- Fort Smith
- Fort Resolution
- Rae/Edzo

The majority of these communities are supplied with the summer bage, winter overland/ice 
transport, air service or road service. Those communities that are accessed by air service 
only will have a reduce interest because of the prohibative costs.

Most communities will have either a Northwest Company store, a Co-operative store or 
both. The Northwest Company has been approached on the subject of the stone and while 
they are not interested in purchasing the stone they did have interest in possibly managing 
the shipments. Since the shipping season for most locations is very restrictive and it is more 
cost effective to send larger orders of the stone it would fall on the community govern 
ments, Co-operatives or other businesses to purchase and distribute or sell the stone. It 
would be beneficial from the Artists perspective to have local governements orArtist groups 
purchase the stone as businesses will add costs to the stone for profit reasons.

As each community is approached contact should be made on a number of levels. A 
Territorial representative in either theArts & Crafts area or the Economic Development area 
should be contacted for feedback on the local stone situation as well as the (remote) possi 
bility of the Government being involved in the purchasing of the stone. The town or hamlet 
government should also be contacted for possible involvement in the purchase. If a local 
Co-op or artists group exists they should also be made aware of the Eagle Lake stone. 
Local prominent artists should be given the stone for appraisal. It should also be deter 
mined if there is a local entrepreneur who is willing to purchase the stone for resale in the 
community.
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several years there as well as Aklavik. As stated at numerous points in this report Mr 
Thorgrimson has spent over 20 years working and living in theArctic and has a good 
understanding of the people and their way of life. In an altruistic fashion the company 
should find a way to be involved with the communities. With travel in the North being very 
expensive this may limit the possibilities to the company

One such way of being involved may be in the way of a yearly contest with young stone 
carvers. They may jury pieces submitted by all those meeting the requirements set forth by 
the company in conference with suitable experts in the area. The winner might win a 
bursary of some sort that may involve cash and/or a plaque and a supply of stone donated 
by the company. This and other such ventures would assist in instilling confidence about 
the company which would be displaying an awareness towards the people of the north.

In most areas of the Arctic there are shortages of other materials required in carving stone. 
As the company starts marketing its product in the various communities it should inquire as 
to any other materials the carvers need. If shortages of these materials (such as hand tools, 
possibly small electric tools, paper, and waxes, etc.) become obvious and consistent then 
there may be room for another supplier for these items. Such companies as LeeValley 
Tools should be contacted to evaluate their possible involvement. If arrangements can be 
worked to the benefit of all this can only add to the attractiveness of the Eagle Lake stone.

The company may be involved in the actual shipping of these other materials or it may be as 
simple as enclosing a catalogue with each shipment.

With the correct product, advertising, pricing structure, marketing, community involvement 
and other attributes discussed in the preceding pages Labyrinth Bay Stoneworks will be able 
to create a viable market for its carving stone.

With the Arctic market established they can turn to whatever other aboriginal and non- 
aboriginal markets are open to the stone. During this process they can also begin develop 
ing the other niche products discussed earliei Preliminary information indicates that both 
the wanning stones and fireplace tiles give indications of viability and should be considered 
leading contenders.

The success of Labyrinth Bay Stoneworks will in the short term mean part time employ 
ment for the owners of the company. As the carving stone market develops the company 
will give full time employment to one or two people with casual labour required from 
another two to three individuals. As the company develops its other niche products then 
three full time employees with another two to three being casual or part time may be 
needed.

GENERHL 
SUGGESTIONS

The company will be able to supply work on a casual basis to truckers, labs, lawyers, 
accountants, shipping firms, equipment rental companies and geological experts. The 
company will be purchasing supplies in the town of Kenora, Keewatin.Vermillion Bay and 
Eagle River. The company will be contributing to the local economy and paying taxes as 
per any corporate citizen.

The company will also be contributing to the communities in which its stone is being sold. 
With today's economy being at the very least inconsistent, with cutbacks in government 
spending and with the limited possibilities present in the Arctic, the carvings being pro 
duced with the Eagle Lake stone would assist in aiding those communities to produce a 
profitable venture.

There remain several other aspects of this business that the company should address in the 
coming months.
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everal Inuit artists   
including directors of 
the Inuit Art Foun 

dation and the recipients of 
1993 scholarships to the 
Vermont Cawing Studio   
met in Ottawa for three days 
recently to discuss problems 
they are facing in their 
northern communities. 
Follo\ving is an abbreviated 
transcript of those sessions in 
which they discuss the problems 
of getting an adequate supply 
of carvingstone and took, their 
frustration concerning mass 
production of "souvenir" Inuit 
carvings and their efforts to 
understand and have more 
involvement in the marketing 
of their an and handicrafts. 
They also talked about the 
movement to establish local 
artists' associations and their 
hope that these will become 
stepping stones for a strong 
voice in the new Nunavut 
government.

SUNDAY, MAY 3O, 
1993
Marybelle Mitchell (Executive 
Director of the Inuit An Foun 
dation) opened the meeting by 
welcoming the directors and 
explaining procedures for the 
next few days. She explained to 
the new people on the Board 
that the seven Inuit artist- 
directors of the Foundation con 
stitute a program committee that 
is responsible for making recom 
mendations to the full Board, 
which would meet on June 2. 
This was. she said, an opportu 
nity for the artists to talk about 
their problems and think of 
wavs to solve them.

;- // / - /

URGENT PROBLEMS 
Discussed by ARTISTS

Charlie Kogvik gave the new 
directors a run-down of discus 
sions of the last two meetings 
of the program committee in 
which the artists had raised the 
problems they have getting 
stone. He also mentioned the 
concern the directors have that 
production of imitation or 
"souvenir" Inuit an will dam 
age the reputation of Inuit Art. 
Mitchell showed the directors 
some southern-made plaques 
with northern scenes and a 
stone carving made by a white 
person in the style of the Inuit. 
She also showed them a sand 
blasted plaque that had been 
made recently in Gjoa Haven.

The directors were indignant 
at what they considered the 
attempts of non-Inuit to imitate 
their an, but they were even 
more opposed to Inuit trying 
"to imitate their imitators." 
As Theresie Tungilik (from 
Rankin Inlet) said: "We have 
been developing souvenirs 
for years without imitating 
ourselves." Referring to the 
successful cottage industry 
production of one-of-a-kind 
carvings that are not great art, 
but which find a market with 
tourists, she added: "Carving is 
one of the few talents we have 
carried on from generation to 
generation. If we lose it, who 
are we?"

There was a discussion of the 
Baker Lake Arts and Crafts 
Centre and the Government of 
the Northwest Territories' plans 
to produce souvenir carvings. 
Several directors expressed 
the opinion that while it made 
sense to produce clothing and 
other items in this centre, 
there should be no mass 
production of "art." They felt 
that it would hurt their own 
carving industry and that, if 
they were consulted, they 
could come up with alternative 
ideas to help create local 
employment.
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Ohota Mikigak, Cape 
Dorset

that the two major problems for 
artists are difficulties in getting 
sione   not in all areas, but 
particularly in the N.W.T. The 
second big problem facing 
artists at the moment is the 
GNWT's plans to mass-produce 
souvenir carvings. Many artists 
see this as quite dangerous to 
the art and the very successful 
cottage industry that has been 
developed over the past 40 years 
or so. We talked a lot about 
that yesterday. Maybe today 
we can talk about the stone and 
decide what would be useful 
for the Foundation to do. As 
you know, we don't have the 
resources to do very much about 
this problem, but if we can at

least determine what kind of 
help is needed, it's a beginning. 
We can then see what might be 
possible for us to do, or what 
kind of help is available from 
other organizations."

In response to a question from 
John Terriak (Nain, Labrador), 
Mitchell explained what the 
Foundation had done in 
response to a request for help 
last year from the Lake Harbour 
Carvers' Association: "We 
brought some people down 
from Broughton Island, 
Pangnirtung, Cape Dorset and 
Lake Harbour and gave them a 
tour of quarries in Ontario,

Quebec and Vermont so that 
they could talk to professional 
quarriers and see what kind of 
equipment is being used. Also, 
the Foundation paid the 
expenses of a professional quar- 
rier from an Ontario quarry to do 
an evaluation of three sites near 
Lake Harbour last September. 
He donated his time to produce 
a detailed and professional 
report, which may be of use to 
the people in that area. One of 
the problems he pointed out 
was that there are a lot of people 
working in one quarry, and 
there is no overall plan for it. 
So, people are just cutting 
stone wherever they want or 
wherever it seems easiest. But,



Theresie Tungilik,
daughter of well-known

carver. Marc Tungilik
(now deceased), is a

director of the Inuit Art
Foundation and active in

her community artists'
association. She says,

"We need a big strong
unity in voicing
our concerns."

we are going to have to find 
another area for soapsione. As 
John has told us, in Labrador 
they are getting help from the 
LIDC. Maybe we can approach 
KIA (Kitikmeot Inuit Associa 
tion) or Tunngavik or other 
Inuit organizations. Everyone 
relies on government but, as 
Inuit, we have to exercise our 
own support. We should go to 
the Inuit organizations."

Tungilik: "Those organizations 
depend on government, too."

There was some discussion 
about the situation in Labrador 
where the Inuit Development 
Corporation is taking an active 
role in assisting artists. Several 
directors commented on the 
fact that, although the Labrador 
artists think that they are behind 
the artists in the Northwest 
Territories and Quebec because 
they are not as well-known 
commercially, they are ahead in 
other ways. The carvers in Nain 
have a studio, for instance, 
which was provided by LIDC, 
and LIDC also provides assis 
tance in getting stone. John 
Terriak said that LIDC is also 
going to spend $8,000 to 
upgrade the ventilation system 
in the studio. The meeting 
decided that a proposal should 
be made to Paul Quassa, head 
of Tunngavik, asking that 
artists be strongly represented 
in discussions concerning arts 
and crafts programs in Nunavut.

Tungilik: 'There will always 
be carvers in the North. It is 
one of the last few things that 
we strongly hold culturally. 
Carving has to be kept strong. 
My dad provided for us by

Theresie Tungilik: "What I see as 
a problem is that a lot oflnuit women

are now in the work force while
the men hunt and stay home where

they can look after the kids. If they all
go to a carving centre to work, who

looks after the kids?"

carving. And also by hunting, 
until Greenpeace slopped the 
sale of sealskin. Then, later on, 
ivory carvings [her father's 
favoured medium], also were 
not acceptable. But, in the 
N.W.T., we use every animal 
to its full use. We need a big, 
strong unity in voicing our con 
cerns. It will be the best thing 
we can do. A lot of our tradi 
tional and cultural ways have 
been touched by the outside 
world."

Terriak: "People used to 
go hunting to get three or 
four thousand dollars from 
their skins. Now they're 
on welfare."

After a short break, the commit 
tee turned its attention to the 
provision of library boxes in

the North. The directors say 
this material   artbooks and 
videos   is useful, and they 
decided to send boxes to four 
more communities. There was 
also a lengthy discussion 
with the three artists who were 
recipients of this year's scholar 
ships to the Vermont Carving 
Studio: Kellypalik Qimirpik 
(Cape Dorset); Eyesiak Pudluq 
(Lake Harbour) and William 
Nochasak (Hopedale, Labrador). 
The three were particularly 
impressed with the tools they 
were introduced to in Vermont, 
and this provoked discussion 
concerning the difficulty getting 
appropriate tools for stone carving.

Last October, the directors had 
asked the Foundation to supply 
tool catalogues for their com 
munities, and Eyesiak Pudluq

mentioned that he'd had diffi 
culty ordering a tool from a 
wholesaler's catalogue. He 
was, however, able to order it 
through the co-op. Mitchell 
asked whether people knew 
about Boreal Tools in Iqaluit. 
which offers a good shipping 
service and can take orders in 
Inuktitut. She also suggested 
that people continue to ask the 
co-ops and Northern stores to 
carry the tools they want.

TUESDAY, JUNE 1,1993
The meeting opened with a 
discussion of a draft proposal 
for a women's carving work 
shop to be held at the Ottawa 
School of Art in the fall if the 
Inuit An Foundation can raise 
the necessary funds. Mitchell 
asked about the wisdom of 
continuing to introduce new 
stone   marble, alabaster, 
limestone, etc   when these 
materials are not readily avail 
able in the North. The group 
were unanimous in saying that 
they felt experimentation with 
new media should continue to 
be the focus of the workshops.

Kellypalik Qimirpik pointed 
out that even though he had 
spent three weeks working on 
marble and "didn't think he'd 
ever see marble again," he 
found the Vermont workshop 
useful in terms of the general 
carving techniques he had 
learned and he plans to use 
some of the tools he was intro 
duced to on soapstone.

Mitchell commented that the 
workshops the Foundation 
organizes with the Ottawa 
School of An are for professional 
upgrading. They are not meant 
for beginners or, even, inter 
mediate people. She asked the 
directors for recommendations 
of people to invite and whether 
it mattered if they did not 
speak English. While there is 
no difficulty during the work 
shop   because Inuit learn by
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for a coordinator. A coordinator 
is necessary to get SKL func 
tioning. As Terriak says, "It's 
just a name right now, but once 
we have a coordinator, I think 
everything should pick up."

William Nochasak showed 
the directors slides of carvings 
that had been made during a 
17-week workshop in Hopedale 
sponsored by the department 
of employment. The directors 
were impressed with the 
general quality of the work, 
especially some first efforts. 
Nochasak also mentioned that 
they were having some prob 
lems with the pricing structure. 
Carvings are rated small, 
medium and large and priced 
at S25, S50, and S75 respec 
tively, regardless of the quality.

There followed some discus 
sion of the problems of pricing 
carvings. Tungilik mentioned 
that in the mid-fifties or so, the 
Hudson's Bay Company bought 
carvings from Repulse Bay for 
S1 or S2, "regardless of what 
size they were, or what they 
were made of and no matter 
how good or bad they were." 
She added: "That was when my 
Dad's quality went down a bit. 
No matter how much work he 
put into a piece, it was still 
the same price."

Mitchell: "Some of our direc 
tors have said that Inuit have 
been a bit spoiled because of 
the early system with the co 
ops and the Hudson's Bay 
stores buying everything pro 
duced. And maybe they never 
sold in the South. It's not like 
the good old days when you 
could sell just about anything. 
Now people have to be more 
selective. The recession has hurt 
the whole system; it's harder to 
sell things."

Sugsluk: "Same thing back 
home."

Tungilik: "One of the things in 
Rankin Inlet is that our carvers 
have to sell their pieces door to 
door if the hotel or the Matchbox 
Gallery (a local gallery) won't 
take them."

Suqsluk: "When we first 
started our carvers' association, 
we did a lot of carving and they

were sent south to a gallery. 
We heard that some of them 
sold, but some of the artists 
haven't seen their money yet."

There was discussion about 
the involvement of Kingunik 
Society, the Gjoa Haven Carvers' 
Association, in marketing. It 
was pointed out that the export 
marketing structure is big and 
complicated and that maybe it 
was a mistake for Gjoa Haven 
to have become involved so 
hastily. As Mitchell said: "New 
people on the scene often think 
it's simple, that you just get a 
bunch of carvings and take 
them down South and sell 
them. But it's not that easy. 
You need to know a lot about 
quality, pricing, promotion, etc. 
I think you guys took on a lot 
too fast and that you are going 
to suffer a bit as a result."

Suqsluk: "Oh, we're suffering 
now ..." He told the directors 
about an order that had been 
taken to supply several hundred 
carvings of a cenain size and 
subject matter to a big com 
pany. The order could not be 
Tilled, of course, and there is 
bad feeling because of it. Also, 
the association is $10,000 in 
debt and its telephone has been 
disconnected.

Mitchell: "Ultimately, it would 
be great if you had more con 
trol over your marketing, but 
I would go at it a little more 
slowly, especially because 
you are way up in Gjoa Haven. 
How do you pay for shipping? 
What if stuff gets broken en 
route? We hear complaints 
about co-ops   which, by the 
way, are owned by Inuit   
but as you've found out. it isn't 
easy to set up your own mar 
keting system. Also, you need 
better advice before you 
start producing things like 
sandblasted plaques."

Suqsluk said that they had 
stopped the sandblasting, and 
an interesting discussion ensued 
about whether they could have 
produced items to Till the spe 
cial order if they had had an 
assembly-line production. 
Mitchell asked whether the 
directors thought that people

who were not good carvers 
but who needed a job should 
consider doing assembly-line, 
machine-made items. "The 
artists could do the design and 
you could set up a little factory 
to turn out the pieces. Is there 
monev in it?"

Carving is one
of the few things

that people in
a northern

community can do
to earn money.

The directors responded that it 
would cost a lot to ship, and 
the final selling price is not 
very high. They noted that 
the retail prices for Inuit-like 
plaques and carvings were 
around $40. If an Inuk made 
something like that, it would 
mean that they could only be 
paid $5 for it. "But," asked 
Mitchell, "What if he made 
20 in a day? Wouldn't it be 
worth it then?" Kogvik thought 
that maybe it would work: 
"You could supply the stores 
throughout the North, and it 
wouldn't have to be mixed up 
with the fine art." On further 
thought, he added: "It's com 
plicated, because we do things 
like this that are not all the 
same. We smooth a piece on 
both sides   like they do in 
Labrador   and we etch a 
scene on each side. If we did 
sandblasted plaques, they 
would be competing with 
those kinds of etchings we do 
on our own   and we get more 
money for our own work."

Mitchell: "Another question 
is whether there is enough 
demand for this kind of item. 
You would have to produce a lot 
to make money and you would 
have to sell a lot to cover your 
high overhead costs   you 
have to pay the designer, the 
heat, the light, the equipment,

the supervisors, the insurance. 
the shipping, the promotion, 
etc. I would also question the 
size of the potential market. If 
there were a huge demand, you 
would have lots of people in 
the South copying these things. 
That is not happening."

After some more discussion 
about mass-produced souve 
nirs, Mitchell asked Suqsluk: 
"So, what do you think about 
the future of the Gjoa Haven 
Society? Do you think the 
artists can rescue it? Do you 
think you can make it serve 
your needs?"

Suqsluk: "It's there. It's to 
our advantage. So we'll do 
something with it."

Terriak: "We are an association 
in name only, but we're still on 
the go, so nothing died."

Mitchell: "It's really the spirit 
and the will of the people that's 
important. You can make mis 
takes, and it's no big deal. You 
just change your mind and do 
something different."

FROM THE GROUND UP
Eyesiak Padluq told the 
directors (in Inuktitut) about 
the Lake Harbour Carvers' 
Association. The society has 
bought an abandoned power 
plant building for Sl.OO and is 
now raising money for renova 
tions. They are using it as is in 
the meantime. They would like 
to have a studio and also to be 
able to sell carvings because 
there will be a national park 
opening in the area, which will 
attract tourists.

Charlie Kogvik pointed out 
that they sell a lot of work to 
tourists in Lake Harbour and 
he cautioned them to ask higher 
prices than if they were selling 
to the Northern store or the 
co-op so that they do not under 
value their work. "You cannot 
sell cheaper to somebody locally 
and expect your carvings to sell 
at higher prices in the galleries."

There was more discussion 
about selling locally and 
Mitchell commented: "When I 
listen to you people talking.



Artists in Nunavik and the 
Northwest Territories have 

a more developed market 
for their work, but they 

are envious of the fact 
that the carvers in Nain 

have a heated and venti 
lated studio which was 

provided to them by the 
Labrador Inuit Develop 

ment Corporation.

finished, just to buy some gas 
for their ski-doo. It's a compli 
cated problem and one that 
cannot be solved easily until 
there are other jobs for people 
in the North."

The subject of Inuit artists 
selling directly to retail gal 
leries was raised and Mitchell 
responded: "A few really top 
quality artists might succeed in 
making an arrangement directly 
with a gallery. That way, they 
eliminate two middlemen   
the co-op and the distribution 
agency   and. if you have a 
contract with a gallery, you are 
usually assured of promotion 
and exhibitions. But there aren't 
enough galleries that would be 
interested in handling all the 
carvings that are being made. 
And, if you talk to people who 
have worked with galleries, 
you will find out that there 
are other problems to consider. 
There are advantages and 
disadvantages to all the ways 
of marketing."

Tungilik told the directors that 
her group in Rankin Inlet is 
organizing an arts and crafts 
festival for the Keewatin, which 
will be held September 23 
to 27. They are encouraging 
people to submit clothing, 
jewellery, dolls, tools, games, 
carvings, drawings, paintings, 
photographs and other things 
to a juried exhibition. They 
want to show everything that

Keewatin people make "so that 
in one place, at one time, they 
can expose the talents of the 
Keewatin." The festival will 
also include demonstrations 
"so that people will learn from 
each other." At first, they thought 
they could cover their costs 
without taking a commission 
from the artists, but they are 
now considering a 10 per cent 
commission to help cover costs.

In response to questions from 
the directors, Tungilik said that 
she was working with a group 
of seven people in Rankin: "We 
have no building or office; 
we use my house. An arts and 
crafts centre is going to be con 
structed in Rankin this year, 
and we will use it to make 
contemporary clothing. We 
got a grant from the GNWT 
[Government of the Northwest 
Territories] last year to come up 
with products that we could 
make   the jackets and things 
I told you about. We will also 
do traditional skin care and 
clothing in another section of 
the centre and we are planning 
to raise money by taking pictures 
of tourists in skin clothing. Also, 
we will rent skin clothing to 
tourists who want to travel on 
the land. That way, we will raise 
money and help the younger gen 
eration to keep their traditions." 
Terriak asked her whether they 
would be able to make polar

bear pants but, at an estimated 
price of 5100/foot, it was decided 
that they would have to be 
very short!

In answer to another question, 
Tungilik said they have no plans 
in Rankin to include space in 
the new centre for carvers. 
Instead, they are building a 
meat-processing plant. They 
will, however, have a retail 
section in which they will sell 
carvings. "Our biggest problem 
is having no place to sell..."

TRY TO COME UP WITH 
AN INUKTITUT WORD 
FOR ART!
During coffee break, Theresie 
Tungilik wrote a challenge on 
the blackboard: 'Try to come 
up with an Inuktitut word for 
art." During a short discussion 
of the difficulty translating 
this abstract concept, it was 
suggested that the Foundation 
could ask the Inuit Language 
Commission to try to come up 
with standard Inuktitut terms 
for art. In Labrador, there 
is an Indigenous Language 
Commission.

The meeting then returned to 
a discussion of quarrying and 
how to recognize different 
kinds of stone. Jim Ellerton 
(a geologist who was elected to

the board this year] showed the 
directors a photograph accom 
panying a recent article in 
Equinox magazine in which 
Inuit were shown digging 
stone under an overburden, "a 
very dangerous situation." He 
asked whether there was an 
entity in the North that controls 
the deposits, "or do you just go 
and get what you want and walk 
away?" The directors replied 
that it is a "free for all" situation 
with regard to soapstone.

There was a summary of the 
problems relating to stone, 
which vary from community to 
community: locating new sites, 
having access to efficient tech 
nology and tools to mine the 
stone, managing the quarry 
so that stone can be extracted 
in an organized and safe way, 
transporting it to the communi 
ties and distributing it to the 
carvers.

The directors discussed ways of 
helping to solve these problems 
and Mitchell reminded them of 
Charlie Kogvik's comment the 
previous day: "We can't just 
keep being dependent on gov 
ernment for help, but have to 
take our problems into our 
own hands." John Terriak said 
that the Newfoundland govern 
ment does not care about art 
and Mitchell pointed out: "But 
you guys are doing it your 
own way." The other directors



STONE SUPPLY AN URGENT 
PROBLEM FOR INUIT CARVERS

I nuit carvers from Labrador, the 
Northwest Territories and Northern 
Quebec, meeting in Ottawa in June, 

say they need immediate assistance 
obtaining carvingstone.

The stone supply problem in several 
communities was described as "critical" 
and the need for practical assistance, 
"urgent." Theresie Tungilik from Rankin 
Inlet, who is organizing a Keewatin Arts 
and Crafts Festival for this fall says, 
"Unless help is provided to Keewatin 
communities immediately, the artists 
will not be able to produce work for the 
festival." Charlie Kogvik, a well-known 
artist living in Gjoa Haven, points to the 
fact that artists in Spence Bay, Gjoa 
Haven and Pelly Bay are having serious 
difficulty getting stone from the one 
quarry they all must use. His colleague. 
Joseph Suqsluk, says, "The stone that 
was lying on the top is used up. We 
know there is stone underneath, but we 
don't know how to get it."

Problems vary from community to com 
munity but, in general, the Inuit want 
help locating sites, mining the stone and 
transporting it to their communities. 
They also want an opportunity to learn 
safe quarrying practices and assistance in 
obtaining efficient equipment. The situa 
tion now for most carvers is that they must 
travel long distances from their commu 
nities to obtain stone using only the most 
elementary hand tools. It is arduous and 
expensive work (given the cost of gas 
in the North), and the people who buy 
Inuit carvings   which are not only the 
most important single source of income 
for Inuit, but also are a national icon for 
Canada   are always surprised to hear 
how much effort and expense is expended 
Dy Inuit to obtain their raw materials.

The Inuit also identified a need for 
management of quarry sites. The usual 
situation now is that anyone can go to a 
site and take stone from wherever they 
wish. This is a practice that prematurely 
depletes the resource and creates dan 
gerous situations, such as overburdens.

The Inuit, directors of the Inuit Art 
Foundation who meet twice annually to 
discuss problems faced by artists, expressed 
dissatisfaction with current government 
programs. They say that they are seldom 
consulted as to how money is spent and 
that money is wasted on things that are 
not helpful. "We do not need very much 
money to solve our own problems," says 
John Terriak of Nain, Labrador. The 
artists stress the importance of involving 
them in identifying problems and devel 
oping solutions, and they are preparing a 
proposal to Tunngavik, the body respon 
sible for developing the new Nunavut 
government for Inuit in the Eastern Arctic.

John Terriak, 
shown here work 
ing on a sculpture 
outside of the 
Nain carving stu 
dio, says "We do 
not need very 
much money to 
solve our own 
problems."

As Theresie Tungilik says: "The Nunavut 
government has to be totally aware of 
our longest surviving tradition, that of 
making an in our homeland. Its support 
is critical to us."

The artists also will urge Nunavut to 
help them prevent mass production of 
imitation Inuit art and to assist local artists' 
associations in achieving a strong voice.

The Inuit Art Foundation is the national 
organization for Inuit artists. It was 
established in 1989 to provide a forum 
for artists to discuss their problems and 
to assist them in seeking solutions. Core 
funding from the Department of Indian 
Affairs and Northern Development is 
supplemented by income received from 
publication of Inuit Art Quarterly and 
donations from the private sector. Seven of 
the ten directors of the Inuit Art Founda 
tion are practising Inuit artists. "



52F11NW2001 2.18107 GARNET BAY (EAGLE LAKE) 020

SITE INVESTIGATION AND EVALUATION
FOR 

DIMENSION STONE POTENTIAL
FOR

LABYRINTH BAY STONEWORKS 
SOAPSTONE QUARRY, 
EAGLE LAKE, ONTARIO

PROJECT

GCT-95-102

NTS ZONE 15 
NTS MAP 52F/11, 5501650 N, 476900 E

CLAIM K 590013 
KENORA MINING DIVISION

PROJECT SPONSORS

NORTHERN ONTARIO HERITAGE FUND CORPORATION
LABYRINTH BAY STONEWORKS INC

FRASER ADVERTISING DESIGN

REPORT AND FIELD INVESTIGATION BY

Wm. M. Kelly, Senior Geologist 
Granitic Contacts Ltd.

SUBMITTED

December 10, 1995



TABLE OF C
52F11NW2001 2.18107 GARNET BAY (EAGLE LAKE) 020C

PAGE

1.0 Introduction 1

1.1 Summary 1

1.2 Acknowledgments 1

1.3 Location and Access 1

1.4 Site Description 2

1.5 Property History 6

2.0 Geology 9

2.1 General Geology 9

3.0 Petrology, Mineralogy and Geochemistry 11

3.1 Petrology 11

3.1.1 LSW95-01 11

3.1.2LSW95-02 12

3.1.3LSW95-03 12

3.1.4LSW95-04 13

3.1.5LSW95-05 13

3.1.6LSW95-06 14

3.1.7LSW95-07 14

3.1.8LSW95-08 15

3.1.1 LSW95-09 15

3.2 General Mineralogy 16

33 General Geochemical Analysis 16

3.4 Dimension Stone Evaluation 17

4.0 Potential Reserves & Quarry Life 18

4.1 Waste Dump Reserves 18



V-l

TABLE OF CONTENTS (CONTINUED)

4.2 Unquarried Soapstone 18

4.3 Quarry Life 18

5.1 Additional Related Tests and Results 19

5.1 Tests and Results 19

5.1.1 'Lava Rock' Replacement 19

5.1.2 Sauna Applications 19

5.1.3 Wood Stove Cladding 19

5.2 Specific Gravity 20

5.3 Carving Test 20

5.3.1 B. Krummrel 20

5.3.2 Brian Clark 20

5.3.3 F. Thorgrimson 21

5.3.4 Additional Carving Evaluation Considerations 21

6.0 Conclusions and Recommendations 21

6.1 Conclusions 21

6.2 Recommendations 22

7.0 References 23

8.0 Author's Qualifications and Declaration 24

TABLE OF TABLES

Table 1. MNDM, Geoscience Laboratory XRD Identification 16

Table 2. Chemical Analysis 16

TABLE OF PHOTOGRAPHS

Photo 1 Labyrinth's Transportation Barge 2

Photo 2. Carvings in Shoreline Outcrop 2

ni



	TABLE OF PHOTOGRAPHS (CONTINUED)

Photo 3. Waste Dump - View form Eagle Lake 4

Photo 4. Waste Dump & Outcrop on Shoreline 5

Photo 5. Southwestern Face of Quarry 5

Photo 6. Southwestern Face of Quarry 6

Photo 7. General View of Soapstone Quarry on Eagle Lake-1926 7

Photo 8. Soapstone Quarry of Grace Mining Co. -1926 7

Photo 9. View of Carbonate Veinlet 9

 TABLE OF PHOTOMICROGRAPHS

Photo 1. Sample LSW95-01 - Plane Polarized Light 11

Photo 2. Sample LSW95-01 - Crossed Polarized Light 11

PhotoS. Sample LSW95-02 - Plane Polarized Light 12

Photo 4. Sample LSW95-02 - Crossed Polarized Light 12

PhotoS. Sample LSW95-03 - Plane Polarized Light 12

Photo 6 Sample LSW95-03 - Crossed Polarized Light 12

Photo 7. Sample LSW95-04 - Plane Polarized Light 13

Photo 8. Sample LSW95-04 - Plane Polarized Light - rotated 90 degrees 13

Photo 9. Sample LSW95-04 - Crossed Polarized Light 13

Photo 10 Sample LSW95-05 - Plane Polarized Light 14

Photo 11. Sample LSW95-05 - Crossed Polarized Light 14

Photo 12. Sample LSW95-06 - Plane Polarized Light 14

Photo 13. Sample LSW95-06 - Plane Polarized Light 14

Photo 14. Sample LSW95-07 - Plane Polarized Light 14

Photo 15. Sample LSW95-08 - Plane Polarized Light 15

Photo 16. Sample LSW95-08 - Crossed Polarized Light 15

Photo 17 Sample LSW95-O9 - Plane Polarized Light 15

Photo 18. Sample LSW95-09 - Crossed Polarized Light 15

IV



I- /UNuJ V -/

TABLE OF MAPS

Map 1. Location 1 

Map 2. Topographic Map Section 52 F/11 3 

Map 3. Northwestern Ontario Location Map 4 

Map 4. General Geology Map 9 

Map 5. Geology of The Eagle Lake Soapstone Deposit 10



INTRODUCTION

1.1 Summary

Granitic Contacts was contracted by Fraser Advertising Design in August of 1995 to conduct a 

preliminary property assessment to evaluate the dimension stone potential on the Labyrinth 

Soapstone Quarry site, located on the western shore of Eagle Lake some eighty kilometers East 

South East from Kenora, Ontario.

The primary objective of this project was to inspect the property and assess the potential of this 

site as a producer of dimension stone. The scope also included the identification of, if at all 

possible, based on surficial observations, any other possible exploration targets which may also 

exhibit favourable physical characteristics, other than the primary past producing quarry site. 

Secondary objectives included a review of historic data in an attempt to identify of alternative 

potential uses/markets for this material. The findings of this study are presented in this report.

1.2 Acknowledgments

The author is greatly appreciative for the assistance rendered by Mr. Phillip Thorgrimson of 

Labyrinth Stoneworks and Mr. Kelly Fraser of Fraser Advertising Design for their assistance as 

field guides and for supplying background historical information.

1.3 Location and Access

TEMPLE

Map 1 - Location

The Labyrinth Quarry is situated on the southwest 

shore of Eagle Lake, West of Net and Prendible 

Islands, approximately sixteen kilometers Southwest of 

the village of Eagle Lake which is approximately 100 

kilometers East from Kenora, Ontario, ref. Map 1 & 3.

The coordinates for the location of the mining claim (K 

590013) is Longitude 93 19'14", Latitude 49 40'08" 

UTM grid zone 15, 476900 E, 5501650 N. The mining 

claim is under the jurisdiction of the Kenora Mining 

Division and may be located on claim map M 1729 - 

Garnet Bay Area.

Access to the deposit is by boat/barge which is docked 

at Labyrinth's landing located on the North shore of 

Eagle Lake at Nash's Bay, ref. Photo 1 & Map 2.



Photo 1 - Labyrinth's transportation barge

1.4 Site Description

As reported in Gerow et al (1989), the former 

site of the quarry can be seen from the lake; a 

large waste pile of small soapstone pieces 

and cuttings extends to the waters edge 

adjacent to a low, gently sloping outcrop 

which is 13 m wide, Photo 3 & 4. Many names 

and comments are carved in the soft stone, 

Photo 2. The quarry is located approximately 

, 10 m from the shore. It is flooded and the
Photo-2 carvings in shoreline outcrop s ides are most , y overgrown with vegetation.

The quarry is 10 m by 19.5 m, elongate in a northeasterly direction, and at least 4 m deep (depth 

was hard to determine due to water level).

.1,1 j lit
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Map 2 - Topographic Map 52 F/11 - Quarry & Landing Location

The quarry appears to be deepest at the southwest end. In this area three ledges of the quarry 

are exposed; the ledge nearest to the top of the quarry is 1 m high, the next is 1.5 m high and, 

the lowest ledge is 2 m high, ref. Photos 5 & 6. It appears that the stone was channeled at 1 m 

intervals along each ledge. Blocks are stacked along the southeast side of the quarry. Within 

this pile, the blocks have been sawn to the approximate dimensions of 0.3 m by 0.7 m by 1.3 m 

to 1.4 m. The largest block is 1.4 m by 1.35 m by 0.73 m. Overburden is 0.5 m to 1 m thick at the 

quarry and appears to get thicker away from the quarry. The foundations of the mill and other 

buildings can be seen south of the quarry.
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Map 3 - Northwestern Ontario

Photo 3 - Waste Dump - View form Eagle Lake
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Photo 4 - Waste Dump & Outcrop on shoreline - View form Shoreline

Photo 5 - Southwestern face of quarry
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The water level in the old quarry is about one foot higher than lake level. The impervious nature 

of the rock suggests that deeper quarrying would not encounter significant inflows of water from 

Eagle Lake. The Deposit extends under Eagle Lake to the Northeast of the quarry for an 

unknown distance.

Photo 6 - Southwestern face of quarry

1.5 Property History

The property is situated adjacent to the former Grace Gold Mine which was operated by Grace 

Mining Company prior to 1911 and between 1920 and 1922. In the early 1920's the Grace Mine 

manager W.J. Richards of Kenora, discovered the soapstone unit on the mine property while 

prospecting in the area. When the gold mine failed, the company developed the soapstone 

quarry. All the original shareholders in the gold mine are reported to have retained their interests 

in the development of the soapstone quarry. (The Daily Times-Journal, July 7, 1925; Moorhouse 

1941). The company became known as Eagle Lake Soapstone Mines Ltd. See Photos 7 and 8 

Spence (1928), showing the quarry when it was operating.
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Photo 7 - General view of soapstone quarry on Eagle Lake - Grace Mining Co. (Photo. 1926.)

:>m
Photo 8 - Soapstone quarry of Grace Mining Co., showing bench method of working (Photo. 1926.)



1924 - 95 tons of soapstone were reported to have been prepared for market (Rogers and

Young 1926a). One shipment of 40 blocks, each 12 by 12 by 18 inches (30 by 30 by 45 

cm), for Kraft mill furnace linings was reported. Another shipment was lost when a scow 

sunk. (Sutherland et al 1926a) The quarry employed 7 to 9 men during the summer 

months under the supervision of manager W.J. Richards. At this time the plant installed 

at the quarry site consisted of two boilers, a two drill Ingersall-Rand air compressor, a 

derrick and hoist, a Sullivan channeling machine and a gang saw (Sutherland et al 

1926a).

1925 - 64 tons (3 carloads) of soapstone were sawn and sold to the Dryden paper mill (Rogers 

and Young 1926b); Sutherland et al 1926b). Additional equipment installed at the quarry 

included two more Pollard gang saws which had been used in cutting the marble for the 

parliament buildings in Winnipeg. A 75 foot steamer (tug) and a 50 foot barge were also 

acquired for the operation. (The Daily Times-Journal, July 7, 1925). Buildings on the 

property included a bunk-house, cook-house, office, manager's house, and mill building. 

(Sutherland et al 1926b)

1926 - 110 tons of soapstone were sawn and sold to Ontario pulp mills (Rogers and Young 

1928). The quarry and plant operated during the summer months (Sutherland et al 

1928).

1927 - 135 tons of soapstone were sawn and sold to pulp and paper mills at Dryden and

Winnipeg (Rogers and Young 1929). Operations had ceased by July (Sutherland et al 

1928). No further production by the Grace Mining Company is reported.

1981 - Frank Thorgrimson was issued a quarry permit encompassing the old quarry and waste 

dumpsite. Small amounts of stone have been extracted annually from the waste material 

at the site for carving purposes.

199? - Labyrinth Bay Stoneworks was formed and took over quarry operations from F.

Thorgrimson. The company is currently in the process of the identification of potential 

markets and has purchased, in the spring of 1995, a 35? foot barge, 4 to 5 ton 

capacity, to facilitate the transportation of material to the mainland.

ISR?
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GEOLOGY

2.1 General Geology

The geology of the area was mapped by Moorhouse (1941) and is shown on Map 4. The 

soapstone has been described by Spence (1928, 1940), Moorhouse (1941), Storey (1986), 

Redden (1987), and Kennedy and Sherlock (1989).

Map 4 - Section Moorhouse (1941) Geology Map ODM 48d, 
Geology in the vicinity of the Eagle Lake Soapstone 
Occurrence.

Kennedy and Sherlock (1989) describe the 

geology as follows: the soapstone unit 

occurs within felsic to intermediate 

metavolcanics and is enclosed in a talc- 

chlorite schist. The metavolcanics are 

layered and appear to be fragmental. The 

schistosity is 60° to 65°. It seems to be 

limited to a small area and is poorly 

exposed.

The soapstone could not be traced along strike inland (southwest) further than 40m, similar units 

(talc-chlorite schist) were found on the islands that occur approximately 500 m along strike to the 

Northeast. Storey (1986) described the unit as 30 m wide by up to 180 m in length in length an 

possibly lensoidal in character.

Photo 9 - View of carbonate veinlet - location southwest face of pit
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Moorhouse (1941) further describes the geology of the Labyrinth Stoneworks soapstone quarry, 

also known as the Eagle Lake or Grace mine soapstone quarry, which is located a quarter of a 

mile north of the Grace gold mine as follows: the soapstone is an altered volcanic flow. It is dark 

bluish-green, weathers white, and is cut by veinlets and lenses of carbonate (calcite and 

ankerite?), with a maximum width of 3 inches, ref. Photo 9.

With the calcite is associated greenish, coarse talc and chlorite, and with the ankerite, 

disseminated sulfides. There is considerable evidence of movement along these fractures, as 

shown by slickensides. Map 4 & 5 illustrates the general distribution of lithologies in the survey 

area.

'XX* X X

SOAPSTONE 
UNIT

fx »]Granite
Basic Lavas

Flows and 
Fragmentals

200 tt .
Map 5 - Geology of The Eagle Lake Soapstone Deposit, after Moorhouse, 1941 

and Storey, 1986

In addition crystals of magnetite were observed in several of the soapstone samples; however, 

the extent and distribution of this mineral is unknown. No record of any diamond drilling on the 

property is available.

10 rf^l
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PETROLOGY, MINERALOGY AND GEOCHEMISTRY

3.1 Petrology

Eight samples were taken from the Labyrinth Quarry area on which Mr. Marc Shore, Geology 

Department of the University of Ottawa, conducted a petrographic examination to determine the 

mineralogical assemblage and distribution. The field of view in all photomicrographs is 1.2 mm 

by 2.0 mm (75X magnification) and subsequently reduced by 50% for presentation in this report.

No X-ray diffraction (XRD) was conducted by Mr. Shore since all minerals were optically 

identified; however, a past test performed by the Ministry of Northern Development and Mines 

(MNDM), Geoscience Laboratory, in 1988 is presented in the section 3.2 of this report as 

supporting documentation.

In addition to this historic mineralogical data the author presents geochemical data obtained from 

Spence (1940), Redden (1987), Muir (1988) and Gerowet al (1989) in section 3.3.

3.1.1 Sample LSW95-01

Magnetic, medium grey rock with distinct soapy feel. No fractures or veins of any kind visible in 

the specimen. Under the microscope (Photos 1 & 2) rock is seen to consist of fine-grained 

patches of chlorite [(pleochroic green to light brown in plane-polarized light (PPL), blue to brown 

under crossed polars (XPL), talc (colorless in PPL, high-order interference colors under XPL), 

with minor amounts of magnetite (opaque grains 0.1 to 0.001 mm in size), and dolomite or 

magnesite.

1 >**.;• 'nrvv^T'- „•, ' »^ .-i ,, :FfcN*'*ifcJr'1 v'- •• -•.*2; -''I^\S : ^ - lei
gy?^-. f" •i.Jllfr ^fcfcjfej*" "V$V

I-%; • .1—• ̂ r- <sr*^*^ 
'^^•^-•fea»g^

Photo 1 : Plane polarized Light Photo 2: Crossed polarized Light

11
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3.1.2 Sample LSW95-02

Description is identical to LSW95-01, but the sample also contains a ~2 mm-wide vein of 

chlorite. One side of the sample is formed of foliated chlorite from a vein or small shear. 

Weathered surface is brownish grey. Photos 3 & 4 (PPL and XPL, respectively) show 

characteristic textures of the talc and chlorite.

^ ,.-^>vr!fe; : -"
"

Photo 3: Plane polarized Light Photo 4: Crossed polarized Light

3.1.3 Sample LSW95-03

Description is identical to LSW95-01, but contains slightly more carbonate (dolomite or 

magnesite). One side of the sample is formed of foliated chlorite from a vein or small shear. 

Photos 5 & 6 (PPL and XPL, respectively) show characteristic textures.

Photo 5: P lane polarized Light Photo 6: C rossed polarized Light
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3.1.4 Sample LSW95-04

Magnetic, light to medium grey rock with soapy 

feel. Contains a 5 mm thick vein of chlorite that 

superficially resembles cross-fiber asbestos in 

hand sample; however, this chloritic vein has 

sheet like chlorite crystals orientated 

perpendicular to the vein margins. Under the 

microscope (Photos 7, 8 and 9: PPL, PPL 

rotated by 90 degrees, XPL) it shows

Photo 7: P lane polarized Light

Photo 8: P lane polarized Light - rotated by 90 degrees Photo 9: Crossed polarized Light

moderately strong green to brown pleochroism. The bulk of the sample is made of talc, chlorite, 

magnesite or dolomite, and fine-grained magnetite.

3.1.5 Sample LSW95-05

Magnetic, mottled medium to light grey and pale orange rock with thin laminae of dark green 

chlorite. Bulk of rock is a mixture of talc, chlorite and fine-grained magnesite or dolomite. Minor 

amounts of fine-grained magnetite are present. Photos 10 and 11 (PPL and XPL, respectively) 

show characteristic textures of the talc and chlorite.

13
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Photo 10: P lane polarized Light Photo 11: C rossed polarized Light

3.1.6 Sample LSW95-06

Nonmagnetic rock consisting of a dark green mixture of chlorite and talc with thick veins or 

patches of white, brownish-weathering carbonate (probably dolomite) and minor pyrite. Photos 

12 and 13 (both PPL) show details of the chlorite and carbonate crystals, respectively.

Photo 12: P lane polarized Light

3.1.7 Sample LSW95-07

Magnetic, medium grey rock with soapy feel, 

weathered dark reddish brown on some 

surfaces. Major constituents are chlorite and 

talc, with minor amounts of magnetite and 

dolomite. Photo 14 (PPL) shows bands of fine 

grained-magnetite in a matrix of chlorite 

containing patches of talc.

s -,|--«^-T,> wtf • -..-;*" 

.

«i^44*iM^«

Photo 13: P lane polarized Light

'V :#&$?>* *p'.

m&u- _ ,
li^^^a^l^^zsLxMn

V ."'.('^ •t**'^- - -^~j •i^**"-
.i^rj, -Vif^^.V^"255**' -'^

Mfc igj-^-^fa.^, ^ ^•-•^y .•'• >
Photo 14: P lane polarized Light
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3.1.8 Samp/e LSW95-08

Nonmagnetic, medium to dark green, medium-grained rock consisting of dark brown to green 

hornblende overgrown by, and in a matrix with finer-grained pale tremolite. Small amounts of 

chlorite and talc are also present. Photos 15 and 16 (PPL and XPL, respectively) show the 

original dark hornblende mantled by nearly colorless tremolite. Photos 17 and 18 (PPL and XPL, 

respectively) show fine-grained, needle or mesh-like tremolite.

Photo 15: Plane polarized Light Photo 16: Crossed polarized Light

Photo 17: Plane polarized Light Photo 18: Crossed polarized Light

3.1.9 Petrographic Summary

Except for sample LSW95-08, which is a medium to coarse-grained pyroxenite, all of these 

samples were originally medium-grained peridotites or dunites. Samples LSW95-01, LSW95-03, 

and LSW95-07 are somewhat less foliated than the others. Samples LSW95-05 and especially 

LSW95-06 contain more carbonate than the others, but carbonates typically occur in patches 

and veins in altered rocks such as these. No chrysotile asbestos was found in any of the 

samples examined.

15
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3.2 General Mineralogical Description

An XRD test performed by MNDM, Geoscience Laboratory in 1988 has identified the major 

mineralogical makeup of this soapstone as follows:

^^^•^^^^^li^^^^a^^^^'^ataa^ls

p^*f-'^'

-^-'-•^".-"^^-•^.^i^ --,=;-• & ::s>&^'y-j?ffi<$p'i#l '̂T
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Table 1: MNDM, Geoscience Laboratory, 1988

3.3 General Geochemical Analysis

GEQCHEMICAI_ANAHYSIS

Spence, 1940 Redden, 1987 Muir, 1988 Gerow, 1989

43.20
6.74
3.51
7.95

27.64
1.30

1.95

7.80

100.00

40.30
5.94
4.15
8.15

27.20
2.71
0.0

0.01
0.38
0.07
0.07
4.19
0.06

.6.19

99.40

38.4
7.14
5.10
7.65

26.70
2.88
0.02
0.01
0.32
0.04
0.11
4.17
0.06
7.10
0.10

99.80

37.5
0.36
5.15
13,10
26.7
4.32
0.0
0.0

0.0 
0.14 
.6.30 
0.07

93.7
10.0 10.9 

Table 2: Chemical Analysis
12.3

Note: Fe expressed as Fe203 ; Fe, not determined.
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3.4 Dimension Stone Evaluation

The property was inspected, on August 26, 1995 by the author, to assess the potential for the 

development of the Labyrinth quarry into a dimension stone producer. It is the opinion of the 

author that this occurrence is not capable of such an operation for the following reasons:

1. based on suficial observations it would appear that the structural geology, fracture 
density and orientation, of this property is not conducive to support the extraction of 
large saw blocks on a consistent basis

2. the random and infrequent occurrence of carbonate stringers and veinlets may cause 

differential polishing problems in addition to the increase in waste

3. from field observations, and supported by historical data, it appears that this 

occurrence does not have the reserves to support the development of a small to 

moderate scale dimension stone operation

4. general dimensions of the occurrence are not conducive for the development of larger 

scalled quarry operation

5. geographic location, access and the problems which would be encountered with the 

servicing, transportation of supplies and personnel and the shipment of extracted 

material

6. environmental concerns, proximity of quarry to lake, visual impact of a larger scaled 

operation,

7. security problems for equipment, the storage of supplies and product extracted

8. comparison of potential dimension stone sales per cubic metre to that of potential 

sales per cubic metre for alternative markets, i.e., carving stone

The high transportation and handling costs in conjunction with an anticipate high extraction cost 

coupled with a projected low rate of recovery caused by the associated structural problems and 

additional logistical costs, supports the opinion that this site would not have the potential to 

sustain a viable dimension stone operation. In view of these factors, strong consideration must 

be given towards the development of markets which do not require the injection of significant 

capital for acquisition of either extraction or processing equipment.
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POTENTIAL RESERVES & QUARRY LIFE

4.1 Waste Dump Reserves

Waste dump reserves have been calculated at approximately 300 tons, including compensation 

for a swell factor and an additional waste factor of 50% and assuming the central depth of the 

grout pile to be 4 to 5 m. Current projected sales figure of $1.00 per pound, for carving stone, 

F.O.B. storage yard Kenora, Ontario, would yield an approximate value of $636T dollars.

4.2 Unquarried Soapstone

Unquarried soapstone reserves have been calculated, based on historic geologic data 

projections, that there is a projected 54T tons of speculated reserves, excluding waste/dilution 

factor. Based on this assumption the approximate value, based on current projected sales figure 

at $1.00 per pound, F.O.B. storage yard Kenora, Ontario, for carving stone, would yield an 

approximate value of $107M dollars CDN. In comparison, the approximate projected value of the 

same speculated reserves quarried for dimension stone would be $7.2M dollars CDN. These are 

raw figures and have not factored in, waste/dilution values, quarrying costs and operational 

costs.

4.3 Quarry Life

It is projected that the wastage factor for material quarried for carving stone be placed at 30% 

and if quarried for dimension stone, that this wastage factor be increased to a minimum of 90%. 

Considering these wastage factors and considering that a small dimension stone quarry, annual 

production of 35T to SOT cubic feet, which represents potential annual sales of $600T, which is 

based on a sales price of $12.00 CDN per cubic foot, the potential life span of the dimension 

stone operation is placed at 1.7 to 1.2 years respectively.

Considering the projected wastage factors for a carving stone operation, annual projected sales 

of $600T (value of annual projected carving stone sales of $600T dollars used for comparative 

purposes only) for, the potential life span of this operation is placed at 125 years.

Apart from wastage factors when analyzing and the net effect on quarry life and quarry type 

selection, consideration must also be given to quarrying costs, handling costs and problems, 

capital costs and operational costs, all of which would be significantly greater for a dimension 

stone operation. In view of these preliminary figures, and apart from other geologic, 

environmental, access problems, given the current available data, it is not recommended that the 

dimension stone option be pursued.
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ADDITIONAL RELATED TESTS AND RESULTS 

5. 1 Thermal Tests

The thermal tests have been conducted by the Geoscience Laboratories, Ontario Geological 

Survey, MNDM and are reported as follows:

A - 500°C % weight loss -0.11 (Note 1,2,4, 6) 

B - 1050°C % weight loss -10.97 (Note 1, 3, 5, 6)

Notes:
1. block size approx. 2.5 x 5 x 5 cm
2. block heated at 5000 degrees C for 3 hours
3. blocks heated to 800 degrees C then raised to 1050 degrees over 2 hours, maintained 

at 1050 degrees for 2 hours then left for 13 hours at 800 degrees
4. colour changed from initial dull green to dull grey
5. colour changed from initial dull green to a combination of light brown and dull 

orange/red
6. hairline shrinkage cracks with random orientations appeared in most samples. No 

spelling or disintegration. No visible changes in dimensions.

5.1.1 'Lava Rock' Replacement

Qualitative tests were also carried out by Redden to investigate the possibilities of using the 

soapstone for its thermal properties. The first test involved the use of small (3-8 cm) pieces of 

the soapstone in place of 'lava rock' in a propane barbecue. The soapstone reportedly appeared 

to retain the heat more effectively resulting in temperatures of 400 degrees as compared to 350 

degrees with lava rock (D.A. Janes pers comm. 1986). The test was conducted out of doors 

under 'breezy' conditions. Other similar tests confirmed these conclusions.

5.1.2 Sauna Applications

A similar test was conducted using pieces approximately 3 by 8 by 10 to 5 by 10 by 15 cm in an 

electric sauna. The soapstone retained heat more effectively. No spalling or cracking of the 

soapstone was noted (T. Redden, pers. comm. 1987).

5.1.3 Wood Stove Cladding

Another qualitative test was carried out to evaluate the longer term mechanical and chemical 

properties of the soapstone. This test was carried out by placing 2.5 cm thick slabs of the 

soapstone placed on the top of a wood stove, operated intermittently for four months, showed no 

visible changes other than slight discolouration of one sample, Gerow et al (1989).
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5.2 Specific Gravity

The Specific Gravity as reported in Gerow et al (1989) is: 2.88

5.3 Carving Tests

Carving tests were conducted by B. Krummerei of Stone Studio Siku Inc., Ontario, Brian Clark of 

Edmonton, Alberta, and F. Thorgrimson of Keewatin for Gerow et al (1989) in an attempt to 

assess the can/ability and workability of this stone. The results as reported by Gerow et al 

(1989) are as follows:

5.3. 1 B. Krummrei

The soapstone from Eagle Lake (now known as the Labyrinth Quarry) was determined to be 

somewhat hard for the carving techniques employed by Stone Studio Siku Inc., of Parry Sound, 

Ontario

5.3.2 Brian Clark

1. The soapstone is harder than any other soapstone carved thus far. It takes much more time 

during the carving stage. Over 15 hours were taken in the initial carving and polishing. An 

additional 4 hours were used for oiling and finishing.

2. The rock is too hard for normal soapstone tools, i.e. rasp, files. Carbide shaping tools with an 

electric drill were found to be most effective.

3. The texture is similar to typical soapstone materials. The soapstone holds together well, the 

texture is fairly massive and therefore the stone does not exhibit a significant metamorphic 

foliation. This ... lack of schistosity is very important for sculptors. The dust is dark compared to 

the commonly white-grey dust of soapstone.

4. The rock has a fairly uniform physical quality; it has a few local hard spots. No pyrite or other 

metallic minerals were noted.

5. The soapstone is a dense rock and doesn't undercut (spall) upon working, which is typical of 

most other soapstones. From this aspect the soapstone is of superior quality.

6. The soapstone polishes quickly; wet 240 and 400 sandpaper was used.
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7. Overall the soapstone is nice and satisfying to work with allowing a fair amount of detail to be 

incorporated into carving. From the several points of view, the soapstone appears to be superior 

to many other soapstones presently available to sculptors. It has an attractive dark appearance 

(similar to Brazilian soapstone) when finished with oil and wax.

5.3.3 F. Thorgrimson

F. Thorgrimson of Keewatin carves a variety of items from the Eagle Lake soapstone including 

ceremonial pipes, amulets and birds and animals. He also uses electrical tools to aid with the 

initial shaping of the carvings as the stone is quite hard. He notes that detail and finishing are 

very time consuming.

5.3.4 Additional Carving Evaluation Considerations

It must be noted at this point that although informative these test results are somewhat 

subjective, being that the carvability of a particular stone is not only based on the actual physical 

hardness of a stone but also is influenced by the colour, grain, and general acceptance by the 

artist who is working the material.

Additionally, in the case of this deposit there is a distinctive variance in the actual hardness of 

the material, so impressions may vary somewhat dependent on where the material is taken from 

in the quarry. The stone carbonate content increases towards the outer margins of the quarry 

resulting in what appears to be a slight increase in hardness and the hardness of the stone also 

increases around the larger randomly occurring carbonate veinlets. Although the variance in 

hardness may be slight in perceptual terms it is significant to the artist who employs traditional 

soapstone carving tools, i.e. rasp, files, etc., in their work. What appears to be the higher quality 

stone, material readily worked by traditional carving tools, occurs in the central portion of the 

quarry.

CONCLUSIONS AND RECOMMENDATIONS

6.1 Conclusions

In view of the factors as previously stated in this report and based upon available data, it is the 

opinion of the author that the Labyrinth Bay soapstone quarry concentrate efforts on the 

development of the carving stone market. Considering the limited reserves, geographic location, 

transportation and handling problems, high value of carving stone (approximately $180.00 CDN 

per cubic foot, as opposed to a potential value of $12.00 to $18.00 CDN per cubic foot for 

dimension stone), low capital investment required, potential high recovery, simplified quarrying 

methods, mineral composition, and carvability support the conclusion of Labyrinth Bay
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Stoneworks should focus efforts on this market segment. Other market niches can and possibly 

should be explored once this portion of the operation is firmly established and the company has 

a steady positive cashflow; however, secondary processing costs and problems, in addition to 

the investment capital required, currently makes this more complicated route much less 

attractive.

6.2 Recommendations

In view of this positive development it is suggested that a strategic plan be developed and the 

following recommendations be incorporated and initiated as time and funding permits:

1. concentrate efforts on the development of the carving stone market

2. clear out pit and pump out to facilitate the further development of the quarry operation

3. adopt a moderate to low impact quarry method to facilitate primary face development

4. conduct a limited diamond drill program in the future to delineate speculated reserves

5. development of a long range quarry and site development plan

6. conduct a limited stripping program, used for quarry development and ore delineation

7. initiate a low impact secondary splitting project for the larger blocks

8. initiate a promotional carving package which can be supplied to northern community 

schools interested in developing an apprentice carving program

9. address environmental concerns in strategic plan, i.e., including a settling pond for 

waste water recycling, and the creation and maintenance of a berm or vegetation 

buffer to minimize the visual impact of further site development
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AUTHOR'S QUALIFICATIONS AND DECLARATION

I, William M. Kelly, of the city of Nepean, in the Province of Ontario hereby certify as follows:

1 - That I am senior geologist of Granitic Contacts Inc. with offices in Nepean, Ontario.

2 - That I am a graduate GET majoring in Mineral Exploration and Geology of Sir 
Sandford Flemming College, Lindsay, Ontario.

3 - That I am registered with the Geological Association of Canada, the Geologic Society 
of America and that I am a Fellow in the International Institute of Quarrying.

4 - That I have been practicing my profession for fourteen years.

5 - That I do not have an interest in the property at the time of the investigation.

6 - That this report is based on field observations undertaken in August of 1995
and upon subsequent investigations, analysis and literature review performed during 
the months October, 1995 to December of 1995.

7 - That all information and work presented in this report is accurate, to the best of my 
knowledge and I therefore make this solemn Declaration conscientiously 
believing it to be true, and knowing that it is of the same force and effect as I 
made under oath and by virtue of the Canada Evidence Act.

William M. Kelly, GET, T»UQ 
Senior Geologist, President 
Granitic Contacts Ltd.

Dated at Nepean, Ontario, this 10th day of December, 1995.
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Ontario Ministry of
Northern Development
and Mines

Declaration of Assessment Work 
Performed on Mining Land
Mining Act, Subsection 85(2) and 66(3), R.3.0.1900

Personal information collected on this form is obtained under the authority of si 
Mining Act, the information is a public record. This information will be used to revi 
Questions about this collection should be directed to the Chief Mining Re 
933 Ramsey Lake Road, Sudbury, Ontario, P3E 6B5. 52F11NW2001 2.18107 GARNET BAY (EAGLE LAKE) 900
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M- 17 2.5^ •* G». 2S ft I

Office

Commodity

Total $ Value of % -, 
Work Claimed O^

NTS Reference

/*^ M.&
Mining Division t ) ^&-• rQ\gjy
Resident Geologist ,. 
District /<£.

D
Use

)^(

j^-&

L

Rehabilitation

it

- o 1^^

HB*

rex .
Please remember to: - obtain a work permit from the Ministry of Natural Resources as required;

- provide proper notice to surface rights holders before starting work;
- complete and attach a Statement of Costs, form 0212;
- provide a map showing contiguous mining lands that are linked for assigning work;
- include two copies of your technical report.

3. Person or companies who prepared the technical report (Attach a list if necessary)
Name

P'c/.see. ADve.p.Tis;AjG> DETsfcnw
Address 53.9 GteB.-TW.oOe AVC.MUE

Name 
N/A

Address

Name 
N /A

Address

Telephone Number

Fax Number 
£204.") 4SZ-

Sll

isn
Telephone Number

Fax Number

Telephone Number

Fax Number

4. Certification by Recorded Holder or Agent

_____ , do hereby certify that I have personal knowledge of the facts set
(Print Name) *

forth in this Declaration of Assessment Work having caused the work to be performed or witnessed the same during 
or after its completion and, to the best of my knojidedge, the annexed report Is tr|

0241 (02/96)



5. Work to be recorded and distributed.
the mining land where work was performed, 
must accompany this form.

Work can only be assigned to claims that are contiguous (adjoining) to 
at the time work was performed. A map showing the contiguous link

Mining Claim Number. Or if
work was done on other eligible 
mining land, show in this 
column the location number 
indicated on the claim map.

eg

eg

eg

1

2

3

4

5

6

7

8

9

10

11

12

13

14

15

TB 7827

1234567

1234568

M£>f&afe

nt.ifc.2s

iiyeais

Number of Claim 
Units. For other 
mining land, list 
hectares.

16 ha

12

2

i OcwJi
I OvU4

i C.»tuO

Column Totals

Value of work 
performed on this 
claim or other 
mining land.

$26, 825

0

$ 8, 892

30jJ<S7 
^7r«-SO .

O

D

3o,X<n
ViT&o

Value of work 
applied to this 
claim.

N/A

$24,000

$ 4,000

t si/
^jg>e>&-

/90o 
-M-*Sr

_^/f fo. ~& jT AO-

•' ^
, ^')
3o,3f7
**MK§-0

Value of work 
assigned to other 
mining claims.

$24,000

0

0

^</<TZ> O

O

O

3. •/££>

Bank. Value of work 
to be distributed 
at a future date.

$2,825

0

$4,892

27,276 "Si-

o
O

S 7. 3-7C

I, g. T"Hofl.G,tUMSe>U , do hereby certify that the above work credits are eligible under
(Print Full Name)

subsection 7 (1) of the Assessment Work Regulation 6/96 for assignment to contiguous claims or for application to 
the claim where the work was done.
Signal le<U*jfJeror AgamAuthorized in Writing Date

pec.- a,
s ' 

6. Instructions for cutting back credits that are not approved.

Some of the credits claimed in this declaration may be cut back. Please check ( • ) in the boxes belpw to show how
you wish to prioritize the deletion of credits:

D 1. Credits are to be cut back from the Bank first, followed by option 2 or 3 or 4 as indicated. 
D 2. Credits are to be cut back starting with the claims listed last, working backwards," or • 
M 3. Credits are to be cut back equally over all claims listed in this declaration; or 
D 4. Credits are to be cut back as prioritized on the attached appendix or as follows (describe):

Note: If you have not indicated how your credits are to be deleted, credits will be cut back from the Bank first, 
followed by option number 2 if necessary. ........

For Office Use Only
Received Stamp

0241 (02/96)

DEC 2 2 1997
QEOSCIENCE ASSESSMENT 

L ___ OFFICE

Deemed Approved Date

Ddte Approved

Date Notification Sent

Total Value of Credit Approved

Approved for Recording by Mining Recorder (Signature)



Ontario Ministry of
Northern Development
and Mines

Statement of Costs 
for Assessment Credit

Transaction Number (office use)

Personal information collected on this form is obtained under the authority of subsection 6(1) of the Assessment Work Regulation 6/96. Under 
section 8 of the Mining Act, the information is a public record. This information will be used to review the assessment work and correspond with 
the mining land holder. Questions about this collection should be directed to the Chief-Mining Recorder,|,..MjnisJry ofjNprthgfn, Development and 
Mines, 6th Floor, 933 Ramsey Lake Road, Sudbury, Ontario, P3E 685. »J»

r, Mnistry of .Worthejn I

o 1 U I

Work Type

?Ro?€.fcVY £.VAcoA-noM

AMD MAB.KC.T SoRV£.«<

Units of Work
Depending on the type of work, list the number 
of hours/days worked, metres of drilling, kilo 
metres of grid line, number of samples, etc.

A* 4-mcM£E>
CA/-CA/T-- LA6*Yf.wrn

&AW vre>A»eioo*.ic*»

?fceO£cT-#->30 /

Associated Costs (e.g. supplies, mobilization and demobilization).

Transportation Costs

Food and Lodging Costs

Cost Per Unit 
of work

^37,443. 9 S

j RICE
nrf 9utv, L

GEOSUIbNCE^

Total Value of Assessment Work

Total Cost

^37,443.5^

iX/cL*
o 1997$^
\GGESSMENT; ————
iCf ——— .~~:

*37,-M-3.$.9

Calculations of Filing Discounts:

1. Work filed within two years of performance is claimed at 100% of the above Total Value of Assessment Work.
2. If work is filed after two years and up to five years after performance, it can only be claimed at 50% of the Total 

Value of Assessment Work. If this situation applies to your claims, use the calculation below:

TOTAL VALUE OF ASSESSMENT WORK x 0.50 Total $ value of worked claimed.

Note:
- Work older than 5 years is not eligible for credit.
- A recorded holder may be required to verify expenditures claimed in this statement of costs within 45 days of a 
request for verification and/or correction/clarification. If verification and/or correction/clarification is not made, the 
Minister may reject all or part of the assessment work submitted.

Certification verifying costs: 

£• , do hereby certify, that the amounts shown are as accurate as may
(please print full name)

reasonably be determined and the costs were incurred while conducting assessment work on the lands indicated on

the accompanying Declaration of Work form as 

to make this certification.

. THog.Cn
(recorded holder, age npcmy pooition *ilh aiyniuy aulliuHty)

I am authorized

0212 102/96)

Signature Date



Ministry of
Northern Development
and Mines

Ministere du 
Developpement du Nord 
et des Mines

March 31, 1998

PHILLIP EDWARD THORGRIMSON 
P.O. BOX 915 
KENDALL INLET ROAD 
KEEWATIN, Ontario 
POX-1 CO

Ontario
Geoscience Assessment Office 
933 Ramsey Lake Road 
6th Floor 
Sudbury, Ontario 
P3E 6B5

Telephone: (888)415-9846 
Fax: (705) 670-5881

Dear Sir or Madam:

Subject: Transaction Number(s):

Submission Number: 2 .18107

Status
W9710.00374 Approval After Notice

We have reviewed your Assessment Work submission with the above noted Transaction Number(s). The 
attached summary page(s) indicate the results of the review. WE RECOMMEND YOU READ THIS 
SUMMARY FOR THE DETAILS PERTAINING TO YOUR ASSESSMENT WORK.

If the status for a transaction is a 45 Day Notice, the summary will outline the reasons for the notice, and any 
steps you can take to remedy deficiencies. The 90-day deemed approval provision, subsection 6(7) of the 
Assessment Work Regulation, will no longer be in effect for assessment work which has received a 45 Day 
Notice.

Please note any revisions must be submitted in DUPLICATE to the Geoscience Assessment Office, by the 
response date on the summary.

If you have any questions regarding this correspondence, please contact Lucille Jerome by e-mail at 
jeromel2@epo.gov.on.ca or by telephone at (705) 670-5858.

Yours sincerely,

ORIGINAL SIGNED BY
Blair Kite
Supervisor, Geoscience Assessment Office
Mining Lands Section

Correspondence ID: 12093 

Copy for: Assessment Library



Work Report Assessment Results

Submission Number: 2.18107 

Date Correspondence Sent: March 31 ,

Transaction First Claim 
Number Number
W971 0.00374 1161628

1998

Township(s) / Area(s)
GARNET BAY (EAGLE LAKE)

AssessorLucille Jerome

Status
Approval After Notice

Approval Date

March 31, 1998
Section:
18 Other INDUS

The revisions outlined in the Notice dated March 19, 1998, have been addressed. Assessment work credit has been approved as outlined on the attached 
Distribution of Assessment Work Credit sheet.

Correspondence to:
Resident Geologist 
Kenora, ON

Assessment Files Library 
Sudbury, ON

Recorded Holder(s) and/or Agent(s):
PHILLIP EDWARD THORGRIMSON 
KEEWATIN, Ontario

Page: 1
Correspondence ID: 1 2093



Distribution of Assessment Work Credit

The following credit distribution reflects the value of assessment work performed on the mining land(s).

Date: March 31, 1998 

Submission Number: 2 .18107

Transaction Number: W9710.00374

Claim Number Value Of Work Performed

1161628 10,793.00

Total: $ 10,793.00

Page: 1

Correspondence ID: 12093


